Execution Spreadsheet

Ticker Stock Price Type Lots Month Strike Price Ref Ref Spend Actual Execution Price ACTUAL SPEND
BMBL 65.61 Calls Buy 5 July 65 106 5,300 10.80 5,400
Sell 5 July 100 245 1,245 242 -1,210
spread 8.15 ¢ 4,075 8.38 4,190
Buy 5 July 65 Calls 10.8 Sell 5 July 100 Calls 2.45
1 10.6 10.6 1 24 24
1 10.7 10.7 1 2.45 245
1 10.8 10.8 1 25 2.5
- | 10.9 10.9 1 2.55 2.55
1 11 11 1 2.2 2.2
0 0 0 0 0 0
0 0 0 0 0 0
0 0 0 0 0 0
0 0 0 0 0 0
5 54 5 121
Average 10.8 Average 242




Conclusions

The following guidelines will keep you close to the shore
s

* If the spread moves materially do not trade.

* If the underlying stock is having > 1 standard deviation move check
implied vol and re-run pay offs.

* Keep net spend within hard limit.

* Use the execution spreadsheet to stay in control.

* Trade one order at a time initially.

* If you are getting agitated and stressed step away.
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What

emerged
from the
1ideas

presented ?

Not as many as I thought there would be !

Lack of defined stock price targets — never going to be
100% accurate but still need to try and understand the
materiality of the trade.

A lean towards shorting “pre-profit” concept stocks.

* Yes, I totally get it but must understand the risk-
reward involved. Solvency vs Rationality.

A number of “earnings miss” candidates. No issue but
must try and estimate the EPS and how material the
impact is.

Rubbery catalysts for large cap stocks

Good use of screening, however, progression needs more
than that

Some sensible narratives not backed up by numbers

Giving up 80% of the way through !



Quick recap of
what YOU need to

SCC.

* Company basics

* Valuation metrics,
absolute and comparable

* Sector tailwind /
headwind

* KPI’s and identifiable
catalysts

* Price target derived via
valuation

* Trade structure.




* Share Price = EPS x P/E

Don’t forget

thas !!!!
* Evervone can have a stab at

this !!




* The ultimate question is “Would I do this with my
own money ?”

* Divided ideas into NO / MAYBE / YES

How did I

* Significant number of submissions fell into the

appro ach “INTERESTING” category meaning.
TS
thlS. * Go on a watchlist

* Possibly worthwhile but not based upon the
information I got....... more work required.

* Imperfectly complete is better than perfectly
incomplete !




*Long trade
selections
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BMBL

Bumble Inc.
Market Cap
Stock Price
Short Float
Industry

Online dating services provider via TWO of the TOP FIVE top grossing apps globally: Bumble and Badoo.

Next Earnings JUNE 2, 2021

$7.638
$66.19
10.34%

Interactive Media / Software

Combined 40M+ MAUs (monthly average users) and 2,7M paying users across 150+ countries

Online dating is a large and highly attractive market. Global online dating spend totaled $5.38 in 2020 and is projected to nearly double to 59.98 in 2025
On average estimated global online dating spend by 2025 to be $128+ market.
BMBL with two apps in a top 5 grossing globally are very well positioned to take big chunk of that market, Love/Sex sells and monetization is out there - Bumble is in right spot.

Quantitative ($M)

Shares outstanding
Revenues
Revenue Growth (%)
EPS
Net Income (loss)

Comments on Quant

Quantitative Analysis (comps)

Match Group Inc.
ProSiebenSat.1
Momo Inc.
Bumble Inc.

Comments on Quant comps

| Sheet | Sheer  Sheets | 3

2019 2020 2021E 2022E
128.119 M 115.344 M 115.344 M 115.344 M
5489 $542 ST $895
35.8% 18.6% 24.9% 23.7%
0.67 -0.96 0.2 0.7
$85.84 {$110.18) $23.07 $80.74

Assumed no share dilution and projected growth as per company's and analysts estimates

This company is profitable thou% huge expenses on |PO and change in governing resulted in Net Loss 2020, projected profitability going forward
BMBL has multiple growth drivers well suited for 20%+ YoY revenue growth though both top grossing apps
As per another top grossing competitor MTCH with top 1 & 3 top global grossing dating apps, such estimates are well within range

Market Cap  Rev Gr’%{2020) Rev Gr’%(2021)
$39.58 8 18.58% 38.42%
54,838 -16.83% 14.75%
$2.678B -86.53% 4.68%
$7.638 18.60% 24.85%

Tantan (Momo parent) and MeetMe (ProSiebenSat. 1 parent) are just small fractions of parent companies

Match.com is obviously the largest of the group and holds largest market share, However, Bumble is a very strong second and duopoly status could be argued.
Tantan (#7 global online dating grossing) is mostly prevalent in China and Meetme (#5 global online dating grossing) - in Germany/Europe.

Revenue growth projection is very similar for both, Match and Bumble. Bumble has a novice disruptor factor being first app where only woman has right of innitiation, growth in popularity.



Comments on Business

KPI's for Revenue and Earnings

Earnings Announcements

Catalysts Excluding Earnings

Price Action

Bumble / Badoo apps have emerged as very strong competitor among Match.com apps - Tinder, Pairs, Hinge and PlentyOfFish with unique feat of Bumble - only women can make first move.

Business is targeting to grab a share of 1B+ single women globally and convert into paying monthly users up to 8% of their MAUs {(monthly users)

Bumble is aggressively targeting expansion internationally where currently Badoo is more prevalent in LatAM, Europe, with international MAUSs increasing from 26% of total MAUs in 2018 to 41% in 3Q20.
Bumble app payer penetration growth: Bumble app monetizes ~10% of payers today (North America = ~13% and international = ~8%), which is expected to reach ~15%+ through product/pricing improvemet
Expected monetizing beyond dating inta: Bumble BFF (platonic friendships, launched 2016), Bumble Bizz (business networkings, launched 2017) and potentially adding more categories.

Key metrics of last quarter of FY 2020:

Fourth Quarter Revenue Increased 31% ta $165.6 million

Bumble App Fourth Quarter Revenue Increased 47% to $105.8 million

Badoo App and Other Fourth Quarter Revenue Increased 10% to $59.8 million ("other” is about just 2% of ad revenue, which BMBL could push upwards with in-app collaboration and monetizing)
Total Paying Users increased 32.5% to 2.7 million, compared to 2.0 million FYE 2019

Total Avg. Revenue Per Paying User was $20.02, compared to $19.99 FYE 2019 - showinng slight uptic of paying user monetization

Bumble said anticipating Q1-2021 Revenue to be in range of $163M-5165M and full year 2021 in range of $716M-5726M
Bumble App average paying user revenue increased to $27.79 from 527 average in 2019
Badoo app decreased from $14.52 in 2019 1o $13.10 - due to implementing pricing by country initiation.

IPO and publicity associated with it boosted public attention and is projected an increase in visiting users, especially in rising 'women power' movement along with 'woke’ initiative

Expected announcement of new features of beyond dating sections Bumble Bizz and Bumble BFF - increasing social movement of women is especially catching attention and Bumble is in good position to ¢ca
In this somewhat of a duopoly with Match apps, the new features, attractive environment with emphasized 'safety’ and "community’ sense for women, Bumble is well positioned

Expected similar non-dating features to counter from Match, so sort of heaithy or unheaithy competition to be observed,

s
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Since IPO price was rather volatile, peaking near $80/ps down to just under $60/ps.
Recent IPO and attention, media featuring interviews with woman CEO, women-centered dating and biz/friendship app - bullish tendency and stance.

Trade Structure
Ratio Calendar spread:
Long 6x Jul-16-2021 $70 Calls @ $9.75 for $5,850 debit
Short 3x Apr-16-2021 570 Calls @ $4.00 for $1,200 credit
Net spend $4,650

Expected price fluctuation until next earnings, which expected to increase and collect credit along the way of monthly expirations.
July expiry price target in the $90-5100/ps range
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4 Forecast Multiples MULTI

United States Online Services
Overview News Prce&COnens BStmees Franosks  BSG Pe=s Denvetves | Filings 360 Menu

42 NaN 41

More estimates Non Per Share in USD MM, Prefarred Earmings Measure - EPS, Per Share USD - Cansalidated

FORECAST MULTIPLES (MEAN)

FY Dec-2013 FY Dec-2020 FY Dec-2021 FY Dec-2023

EV/Revenue 1 52 10595
EV/EBITDA | )24 44.95
EV/EBIT

Pl

PEG

Dwidend Yield

FCF Yield

Price/Sales

Price/Cashflow

Price/Book Value

Retum on Assats

Retlrn on Equity

Return on Invested Capital




® MTCH.O v MATCH GROUP INC - . ¥ 139.800000 ¢ USC g
| —— Forecast Multiples MULTI

United Siates Online Services

Ovormew News Price & Charts  Estomtes Fimmoals ESG Evert Qwnersiip  Debl Pesrs  Denwatves  Flings 390 Msnu

FREF CASH FLOW PEA 895 620 746 1040

More esumates * Non Per Share in USD MM. Preferred Eamings Measure - EPS, Per Share USD - Consolidated.

FORECAST MULTIPLES (MEAN)
FY Dec-2021 FY Dec-2022 FY Dec-2023

EV/Revanue

EV/EHITDA

EVERIT

PE

PEG

Divigend Yield

FCF Yiedd

Price/Sales

Price/Cashflow

Price/Book Value 31.73 / / 2257
Return on Assets ] 3.) 1740
Return on Equity ¥ 2 - 101.80

Return on Invested Capnal ‘ 47.30




Idea Economic Theme
an the hi ISM's Indiastors on Electncal Equipment and Applances
While inflation fears sre currentll in the markel. The company could simply pass the Righer cost to 1ts 828 dients

The Who

The How

K |

Mazin focus to select the company is due to high cash generation by the business rather than consumption

Kulicke & Soffa Kuc

Market Cap S3.048

Stock Price $49.00

Short Interest 1.60%

Industry Information Technology
Sector Semicenductor Eguipment

Kulicke & Soffa 15 3 leading provider of semiconductor packaging and electronic assembly solutions supporting the global automotive, consumer,
cemmunications, computing, and Industnal segment

Packaging Solutions in

Internet Data Centers

Mobility

56, 107, Al EV's and Wearables

- HIstoric and dominant leager in tha key servad market

- Equipment Instalied Hase of >140,000 systems supporting >500 Customers

- Dver the last year due to Cyclical Slowglawn drove under investment in Capital Equipment
- Significant Capacity shortfalls anat assemblies are intreasing demand

- Above average Unit Growth anticipeted over the coming years

- Company is actively looking for aoqusitions, most recent one inciude "Unigant”

- Significant Operation Leverage Potential

Quantitative [$M)
2019 2020 2021 2022E Vs nd SEP
Revenues 540,05 M 62318 M 51108 = L1228
Revenue Growth (%) -35% 15% . ™ | 6.64% 535%
ol 06 | 0% 2 | 3ua
Net income (Loss) 117 523

&



KLIC 2016 27 2018 2019 2020 Vs Ind S&P
Stock Price § $16.00 S24.47 519.89 52750 s32.22
Market Cap $M $1.124 §1.728 $1,337 $1.733 $1.998
EPS 137 183 189 275 3.12
Eamings Growth % -T% 62% <122% -385% 72%
Revenue Growth (%) 7% 29% 10% -39% 15%
Price [ Earnings 511.68 $13.37 $10.52 $10.00 $10.33
PEG $0.09 50.07 S0.06 0.0 $0.03 193 236
Sales M 627.2 809 889.1 5401 6232
Sales Growth % 13% 29.0% 9.9% -39.3% 154%
Sales Multiple 1.80 214 L5S 333 1.59
Netincome 654.9 153.9 1774 ETH) 59.8

PIE(Trailing  prpiery pfE(ezy TOCOMensUs FlComenss F2Comensis EPSGIOWth EPSGrowth

Quantitative Anaylsis (Comps) Company Name 12 Months) : ' Est. Est. Est. 1 F2
Kulicke and Soffa Industrizs, Inc. 30.95 1483 16.43 096 3.28 2,96 2AL67% -9.76%
Cohy, Inc. 37.57 14,18 12.87 167 3.1 342 189.725% 1032%
Jabul, Inc. 121 1011 952 258 3.05 536 95.74% 6.14%
Brooks Autamation, Inc. 45.91 4292 36.22 114 2 237 75.44% 18.50%
Comments on Business Kulitke and Soffa Industries is growing earmings per share while simultansously paying cut 3 low pescentage of both its earmings and cash fiow.

These characteristics suggest the company 1s relpyasting in growng 1is business
Conservative payout ratio alsc implies s reduced nsk of the dividends being cut in the short term

Quantative Anatysis
Financial Ratios
Fyo ™ 5Yr Index
Management Effectiveness [}

Retum on Avg Assets 43 7 5.35 528

Retum on Avg Equity 655 11.01 4.99 13.7

Retum an Investment 5.85 9.8 6.08 1792
B f _EYu mm 5-¥r Index




The Where

Profitability
Gross Margin
Net Profit Margin

Operating Margin

Product (Capital Equ|pment)
Product (4PS)

Top 5 US Customers

Risk Factors (scc to Form 10-k)

47.8% 46 8% 45 5%
aan 17% 81% 185%
24% 133% 115%
Comparisons of Produzt Line Ug
2000 2048 #Change
74% 2% 20%
26% 8% sk
100% 100% 15%
Yes!a Inc
Micren Techaology

ST Migroalzctvonics
Texas Instriments
Samsung

R T,

Smgapoce, Chime, Switrerinnd, trael the U § and the Netiverlands

28Apr# 2021

- At the garly Part of the 5G Cycie
According to the (atest 10-k Form The company had 51 6% sales from China which could demonstzate furthes future growth

—1

- According 10 the recent transacriot on the earmnings ¢3! the company (5 contantly 'ooking ta acquire smalier players and Is keen to make this a purely fechmelogical acgusition

Comgpetitors Reporting Earings Next
Ticker Date Time Days Status
TG 04720/3024 0800 30 Teatative
Ms! 03/27/2021 1500 i Tentative
xuC O4/28/2021 2200 38 Tenmative
ucTy 04/28/2021 1600 28 Tentative
BRES 04/29/2021 1500 38 Tenative

EPS Up Revisions (iast 90 days) B

Our operoting results and finoncol condition could be adversely impacted by volatile worldwide economve conditions

The effects of the COVID-18 pandeme could adversely affect out business, results of operotions, and finonoe! condition

The sermcanductor ndustry s voiatile with sharp periodic downturms ond tlowiowns. Cyclical industey downturns are mode worse by volotie global sconomic conditions
Our quanterly operoting resuits fuctuare signfficantly and moy contimee to do 3 n the future
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U7 QUORETTY CREFFTING FESUITS TTIOTE DgNGRTY Grg Mgy CODUMUE D 00 3G i Tne Jutune
Our bocklog consists of customer caders scheduled for shipement within (he next tweive monthd A majorty of sur ordess pre subject (o cancellation o defercal by our customess wilh mifed or no penoibies

Price Action
KLIC = = | ol I W AL
m* ""&-..«- et
: -"%.,,m..l' «...wj"'
[, -
Pricing
Based on 2 analgsis offering 12 month price targets for Kolicks & Soffa in the last 3 months
Avernge Puoce £62.00
High f60 00
Low £55.00
Implied Vol atihity 47.20%
ATR (20 Days! ST
Options Chain
Calls s 20 Maw 2023
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1

2 ‘ Cket Company Name

3 | SEM

4 | Stock Prics Market Cag Sectar Industry Next Eamings Date

5 | $35.08 $4.51 bin Healthcare Medical - HMO's 29 April 2021

6 |

:

8 Though the healthcare sector has started to grow less than others In recent months, It is still firmly in expansion territory in both ISM and IHS Markit PMI data

9 Some Medical HMO's are classified as Insurance companies, and Insurance has also been doing well in PMIis, PM comments bode well for both industries.

10 (Some Medical HMO's ore classified as Finarice & Insurance companies under NAIC
1

2019 2020 2021 2022 2023 NMI - Health Care & Social Assistance NMI - Finance & Insurance

12 (Actuals) | [Actuals) | [Estimates) | (Estimates) | (Estimates)

13 Stock Price |  $23.34 $27.66 $40.14 $50.76 $60.91 ’

14 Shares (M) 134 135 136 137 138 Ny i

15 |_Market Cop (M)| $3.134.56 | $3,725.80 | 55.459.04 | $6,954.12 | $8,405.86 )

16 Revenue (M_[] $5.454.00 | $5.532.00 | 55.850.00 | 56,100.00 | $6.405.00 ’s -

17 Revenue Growth| ¢ 184 5 75% TS 3 D> : i

18 Price/Sales| 057 0.67 0.3 114 131 ol Ao )

19 Net Income (M) 5148 $259 5261 5386 S467 o B

20 GAAP .

21| €Ps| 5110 $1.93 5223 | sas2 $3.38 -

22 EPS Growth| 14 7S 48 15 50% Ly 28 48% 19 85 e

23 PE 2122 14,33 30.00 15.20 37.00

24 PEG 2.71 0.1% 1.93 0.73 1.86 R

25 | Non-GAAP y P

26 EPS 51.24 $1.89 $2.23 52.82 $3.38

27 EPS Growth| 3% 32 429 7 06N 26 A 2 oo al 2

28 PE 18.82 14.63 18.00 18.00 18.00
29 PEG| 092 0,28 1.00 0.68 0.90 ¥ = ¥ EF ; S s = = - E R v U S & B
30

3 p EPS

32 EPS a3 Q2 Q1 2/25 a8 Volatility Analysis - ATR (Daily)
33 Y-2 0.29 0.31 0.23 0.20 SEM Peers
34 ¥4 0.27 0.33 0.33 0.31 i
35 | Y 0.37 0.38 0.56 0.57 04 —_—Y2
36 % Chg Y-2to Y-1 7% & " 35 s — sy} us
37 % Chg Y-1ta ¥ v 157 70 Bay, — . pa— 08
38 | Accelerstion Y- 13% TR 12w, am T

‘ —
Fundamental Analysis | Ralance Sheet Income Statement CastrFian Statement . ' '
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Short idea with a screening focus on Overpriced Joss-generating

companies. With a context of rising long end interest rates provoking
some questioning around overpriced tech companies.
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COUP, Coupa Software Inc $20b market cap
EG F1 -8.7% vs 13.3% average peers, F2 earnings declining even
worst -24 8% vs 55.8% average peers.
high PE F1 of 607 vs 35.6 average, F2 807 vs 94.8

average.

]

Coupa s 4 unilied cloud platborm ko all busimess spund (85K Business Sarvice minagemant!
Incorporated i 2006

Loacer in Procimen pay. daf Procims to-pay o e twetd 0 e saltwals indusiry i
dagrunie & speahy subdivsion of the procusment process. The P29 agstams ensids
ine urtagmion of (M Durctizeng Jepurtman! Willt INe acoounis jayalis oeoeriment

This is a software that does the reconciliation between
Procurement. Invoice, Expense and Payments overlapped by data
analysis (spend analysis, suspicious transactions, and identify
opportunities to optimize those spendings). Also create a network
of customers/suppliers in order to procure intelligence and cost
reductions for the customers supplies.

They are going from procurement service to BSM. 48% of revenues
came from procurement in 2017 vs 25% today.

Main BSM:

VISICICICIS

1400+ customers in 49 countnes.
1700 full time employees.

Business model based an acquiring more subscriptions, renewing
subscriptions and selling additional bonuses into the packages.

[Business Overview has described on the Fiancial Report:

We wrea leading poovades of Basiness Spend Mumgement (“BSM ™ solwtiomn. We olfer o
vompreheungve, choad-basct HEM plaifirn: e hes comneeted wyer ane theasmd orgasions witl
e (bt Sive mmaliion supplicrs globadly O platom proydes grester vislity wito sud contenl wver
hew cmgmmes sperd mooey Lsing ot phtfocn. bmmonos aretbhe 10 schicve el mammable vale
and savingy that derve then g

We afler o comorebsemn e clwed-bised 5SM plat foro degned for the modem gholst snddonee
Akt te rwbele s expocts pel-time sositia Mexibnlay, 2od azithy (hew sofiware sdunions Ve crmpows
employess to scyuare the poods amd services ey neee 10 do (heie jobs by applyimg & destim'five soe
veulrw apprusch thal pansdes 2 pemumer ficwes-lie oypenca, o widospread sdopis of wr
plattorm, el somalicunily sacicess f onsimsm s spond wnder srssgemenl. We refer o the
fRocce compame e o purczne goods snd oo w Bess Speod Mumigenesl aid i the
maney 1hat thiey munage with this proces a8 giend usder samsgornem. Inoresesd wer adopoon sl
spemd under et drive betior vesshulity ssdd vastesd of & company s spend, residing o groster
wny iy el iscrewncsl oumgdiance

Oar BSM plesfarm defevers » bromd range of cepodilitios that woukd typiaally reguare it purchiss
wd ime af wdtigrle thspanai posat applicavms. The awe of mer plutfomm oamess of procunemt.
HVONEIIg, Cxpense Mumeponent, awd payosnd modiles Bl foom the tumachons] ez loe masazing
w soegumy s My spend L whdbion. o platfoem offers suppoting sodube fo help compenes
lirther mmamipe thear spend, mcliiding vinstcpic wiuntuary, pend sy, conloet maspgoment, Upples
mermgeeraeet. and womtmppent work(ores smewgroment. Owr Coammamity [ntsifigense capatwlinies epply
emificyal mtelligence wod machine lammmg b spend Mmmsachons boparmy s the gowsg Cous
vy W idonsify snd prescrtie et pracioes 1ha have hedped cistemets (0 optimase spend.
retline rok, sl improve efficienay. Addisioally, we provide & furvhssing progras. Coups Ady sitape.
thal levemges tir codlechive buyang power of Coupa custimens o provide sl gross.
dwcoumty Tas vt suppliers. We are (urtber helmy wir Covgm communty to collabarate with
Sowrve Topether, functionsdity it vomecns Coupu commmuty members wilh common purchmig
meods 1o PerTiIpate T i ACMrTg: Syents and Reverape (hetr pacled buymg pewer 1 cxriare romcr
wavimp o betier berm. Murcover, lrough o Coupa Open Blaimses Notwork, spplien of all siecs cun

candly mibennct Witk huyers elecavsally, turs wgnionly seilocing paper, spon g opeaiiig
effictenines. amd nedicmg costs.

Vi coupany cultore aod our wimcines wilh cuseers we drrves by e goaliog pusciples
1w hneh Wi pefor oo 28 oo cote valinen ) (1] ensaoriy csviemer skoes, (1) foesimy ua fewle, sl (1)
anttvimg for excellemic. In g icotun. s srosy i on cobmcr waos. which inclisles deliearing
et fonble busmess valie w our ceoamen by hedping tem recome thers o under mansgment.
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COUP Coupa Software

Notebook: - US Stock Overview

Created: 230372021 14N Updated: 23/03/2021 18.06
Author: david hehas3 | @gmail.com
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Short idea with a screening focus on Overpriced loss-generating
companies. With a context of rising long end interest rates provoking
some questioning around overpriced tech companies.
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COUP, Coupa Software Inc $20b market cap
EG F1 -8.7% vs 13.3% average peers, F2 earnings declining even
worst -24.8% vs 55.8% average peers.
Extremely high PE F1 of 607 vs 35.6 average, F2 807 vs 94.8
average.



W henefit from peverful poiwesh cificts. As more Musinoses wiecribe toour ISM platios., the
enficetive spend wmaler munagement v oz platform grows Gresrer aggregasc spend wuler musitgemenn
oo platlorm simssts more sippiters, siich m um altrscts more businesses hal wind to lee
atvumage of the goods md sorvices svaslabde dirough our plufoom. I sddmion. © meore husimesses wnd
cmployees wse odr platfonm. the amoint of spersl utsler mManagement contimics to inerewee. This lemls
10 mercasogly inare poweriil prescripnive spend mansgemen and rak munagomet reeommendations
from var Coupa Communmty Intelligonue solilitons, ielping lo creste mure selue For clstomon and
tmproving our atvlay W Sracy mose bustsesses. The resultmy incoase m sles crusbles w10 (unthes
iavest a ous platform sl 10 mmprove o Incowoality snd wser miesfece (0 contine t sttract more
busineses und suppliers by vor platfiem, which enlumces the setwark effecs that benefit ull parties |

Revenues by region (last annual report)
Total revenues 2020 = $389 millions

USA $248 millions 64%

RowW $141 millions

all of revenues are subscription based

P&L statement

Revlues up 39% $541 millions vs $390

Operating income -127% $-166 millions vs -73 in 2019
Net income $-180 millions doubling the loss from 2019
EBITDA $-81millions vs $-35 in 2019
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$3.1b vs $1.6b in 2019 Du to a $1b jump in goodwill and $500

millions in intangible assets, Is it the result of they 3 acquisitions?



Total revenues are expected to be $675.0 to $678.0 million.
Non-GAAP loss from operations is expected to be §7.0 to $100
million.

Non-GAAP net loss per basic and diluted share is expected to be
$0.23 10 $0.27 per share.

Basic and diluted weighted average share count is expected to be
approximately 73.5 miflion shares

KPls
Adding customers

QUARTERLY SUBSCRIFTION REVENUES (5, M)
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LCumulative spend under management (but that doesnt relate to
increase in revenues, only incentives new suppliers to subscribe 1o
the service)

Accelerated time to value (bringing efficency into customer's
process)

Maximize the number of suppliers bidding on a sourcing event
(customers get access to pre-negociated contracts), they planned
40 events for 2021 with an expected average savings of 20% per
customer, so far they have 70 suppliers who offer discounts.

Enormous TAM: Coupa estimales that it has 100,000+ potential
global customers and & market opportunity of $56 billion



brought to that approach and the thoughtfulness they broughl to
that approach. And so making that iransactional construct part of
our averall expense management offering and thus, part of our
overall business spend management offering just seemed like a
complele no brainer to us. And we're well underway 10 integrating

that offering already.)

-Other question about how o rank the last acquisition "LLamasoft*
(other evasive response)

-Question about Pana acquisition: you mentioned that you're not
really assuming much revenue contribution this year in the

guide. How much more, if anything, do you feel like you need lo
sort of build out that whole product to be competitive when you see
corporate travel coming back and sort of cross sefling there to
existing customers? ( With the travel booking component with
iravel saver as well, we're very encouraged of our abllity to not only
be competitive, but to really reframe the whole markel. | mean, the
challenges of that market s frustration with these ['biiity. People
booking outside, known channels, not getting the savings that they
would like. Frustrations, a lot of money left on the table with pre
negotiated discounts that being take advantage of and much, much
more.)

-Question about aquisition of Bellen: how's the integration going? (
Thal's comrect aboul the greatest era of synergy with Coupa Pay
and thal is exactly how thal's been playing oul. We've been having
really exceptional success with BELLEN

- You've been able to reduce deployment times by about a month.
Is there anything in there that indicales that thal reduction in
deplayment times we'll continue how we're able to accomplish
that? And any impact on gross margin from that? (as they use
Zoom and screensharing now they implement the solution much
faster)

Conclusion of the quantitative and qualitative analysis:



_ Name Datadog Inc
Ticker DDCG
price S50
lm Cap 25.758n
tndustry  Information Technology
15«::01 Software
‘Uﬂ www. datadophy com
‘What Datadog, Inc. provides manitoring and analytics platform for developers, information technology operations teams, and
ﬂ business users In the cloud In North America angunternstionally. The company’s SaasS platform Integrates and automatas
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Infrastructure monitoring, application maonitoring, and log managament ta provida real-time obsenvability
of customers technology stack. its platform also providas user experience and network performance monitoring, and
various shared features, such as sophisticated dashboards, advanced analytics, collaboration tools, and alerting
copabilities. The company was founded n 2010 and 15 headquarterad in New Yark, New York.

NOTES
| QUALATATIVE DATA | CAPITAL STRUCTURE Dec19|  Dec-20
|pDOG 2018] 2018]  2020| 2021 2022 Return on Assets - ROA -2.4 -0.6{up. but still negative
Market Cap| nfa 11.176]  29.978| 26.107 millions Return on Capital - ROC 2B 0.7|up, but still negative
EPS n/a nid 0.0/ D8] Q35 Return on Equity - ROE -38 LA up, But still negative
EG G% n/a Al
PE nia 63559 331 06| FINANCIAL HEALTH 2m8| 2020
PEG nila 15391 3.59[ EBIT/Interest Expanse 234 0.5{up, but still negative
Sales nja 363 603 833.73] 1010|milhons Net Debt / EBITDA |17 -4l Gup, but still negative
5G% n/a | es%l 2% 33%|
FINANCIAL UQUIDITY 209
CAREX Growth YoY 37.81%| -3%.33%
|compARISON CFO Growth Yo 123.79%| 350.16%
PEF1 |EGF1% |EGF2% |Market Cap Total Debt / Equity 7.70%| 67.20%
TEAM 195.80 -2 %] 23.11%] 54786033189] Yotal Debt issued . 730{millions
PLTR 155.27] 21685 32.40%| 44317586767
o 131381 lasan]  26.76%] 34739215579 PROFITABILITY DRIVERS 2008 2020
Net Sates 363 603
Average 160.82) 14215 27.42%| 439614265179 Coste of Sales 89 130
Gross Profit 274 an|
DDOG 636.59] 20.00%|  92.29%| 25754503853 Gross Profit Growih YoY 80.69%| 72,90%|Sales up 66% but gross profit growth down 8%
Operating Income -20 - 14
Net income growth yoy 55.27%| 46.90%|down




 We see an extreme high valuation with & lack of sales growth

P but are up more 5o gross profit is declining
~ Typical growth stol.for 2020 that's up for for an eamings dissapointment and comection,
- 71% of shares owned by institutioas - which likely hsve ta rebalance for value

| 66% increase ju revenus but an operaling loss of 13.8m aad a GAAP opersting margin of -2%|
Some acquistions announcad in Dec2020 | Sqreen - SAAS based sacurity platform; Timber Technologies] that should improve the platform

Rising bonds will further fuel the rotation from growth into value,
Adobe, which offers similar products butis more diversified, offers 2 more reasonable price and has not sean such explosive growth s DDOG
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Resistence 3t S80 and $85, 560

earmngs May 11

RATIO PAYOUTS
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Shart, Tempur Sealy International Inc.

Macro!

New home sales plunge 18.2% (o an adjusted annual rate of 775,000 units in February,
Bullding permits patentially topped in January ot 1,886 and had its biggest drop since April in
February.

JO-year fixad mortgage rate has risen 1o a nine-month high of 3.1%.

The cost of lumber has gone up BO% year-an-year in Febiruary,

UMCSI I below average st 77.5 points.

Continumg claims for unemployment insurance benefits only recovered abous 40% 1o pre
corona levels instead of 60% as the unemployment rate suggests.

ISM Manutacturing, Furniture & related products saw a Eoom decline from December to
l‘muw anvl again 2-points in Fabruary,

TPX (536 81) as ot 3/23/21

Quant:

Sector=Retail Whelesale

Industry=Home Furnishing

Mcap=57.568

EPS F-1=086, F)=1 64, F1=243 F2=2/ F3=302
EG FO=90%, F1=48%, F2«11.3%, F3+11.7%

PE F- 1945, FO=24, F1=16, F2»15, F3=13

PEG F1=0.6, FO=0.3, F1=0.3, F2=1.3, F3=11
Revenue Growth FO=18%, Fl=17%, F2=5%, F3=4%

Sector comparison: (SNBR, LZB, LEG, AMWD, DOOR, HH, UFPL, MHK, AYI, WSM, FND)
Averages:

EG F1=54 9%, F2=13.7%, F3=118%

PE F1=23, F2=23,F3-25

PEG F1=1.3, F2=0.9, F3=3

The company designs, manutacturers and distributes bedding products.
Dustributions takes place through third party retailers and company owned stores and o
commerce channels.

Tempui’s products are inferior because of their price point.

Over the last couple of years, there where multiple start ups that disrupted the high price
mattress market with mnovative and tested supenor products like Bertl in Europe and Casper
inthe US.

Revenue by region:
U.S.=82%
International=18%



KPrs:

Net sales

Gross margin

Company owned stores
e-commerce revenue as % 1o 1otal revenue

Catalysts:

Company market updares

Company provides expectations

Earnings revisions to the downside

Supply chaim issues hinder caprurnng “pend up™ demand tully in next earnings releass,
hence not achieving expected revenue and eps

Catolyst workout:
Total 3-year average annual press releases=25
Average annual non-eamings poce sensitive raleases=12 (manthly price moving releases)

Next egrnings=around May 13"
Short days to cover=31.6

Turgest.

G F1 s probably more align with most comparable competitar SNBR's 25% growth,
instead of 48%,

Keeping PL F1 equal means a price target of S30 within the next earnings cycle.
The May 21 $35 Put implies a 1 Std. Dev. Lawer hound al S30

Options structure:

1

With s $100,000 portfolio for exampie,

Buy 20X May 217 $35 strike Puts lor $1.8
Sell 90X Moy 217 530 strike Puts for $0.68
Net spend of $10,080 or 51 12 per spread

At 530 the profit an May 217 will be $34,920
R/R=346

e

Buy 63X May 217 §35 strike Puts for S1.8

Sell 63X Aprdl 16™ S30 strike Purs for $0.2

Net spend of $10,080 or 51,6 per spread

A1 530 the profit on April 168™ will be $27,720

R/R=2 .75, afterwards unlimited profit potential in May expiry or the flexibility to re-hedge,



